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1 Introduction

It is common in merger cases that the competition authority requires dom-

inant �rms to sell o¤ capacity, so that its market share does not grow (too

much). Recently, several European merger cases in electricity markets have

resulted in the sale of virtual capacity in the form of so called Virtual Power

Plants (VVP). The aim of this paper is to investigate, whether the compet-

itive e¤ects of these requirements are as good as the selling of real physical

capacity. In particular, we will be interested in reputation building and tacit

collusion. Tacit collusion - or coordinated interaction - is a major worry in

merger cases; see for instance the horizontal merger guidelines published by

Department of Justice (1997) and the European Union (2004).

Virtual capacity is an option to buy products (e.g. electricity) at a pre-

determined price per unit (typically equal to marginal cost), which the buyer

then sells in the �nal product market in competition with the producer.

In the European electricity examples, auctions are held at regular intervals

(several times a year).

When the virtual capacity is auctioned, the recipient of the revenue is the

large merging �rm. If the auction is e¢ cient, the price for the virtual capacity

will equal the expected pro�t - suitably adjusted for risk etc. - from having

access to the capacity. So although the merging �rm meets competition in

the market from the virtual competitor, it will pocket the pro�ts made by the

competitor in the auction. This potentially has e¤ects on the competition.

The paper investigates this.

The paper provides a simple model of a market with one producing �rm.

The producing �rm �rst auctions o¤ virtual capacity and then the �rm and

the virtual producer competes in the market. For simplicity we consider a

Cournot model, where the �rms choose production and the price is set in
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the market. We �rst consider a static market. There the competitive e¤ects

of introducing the virtual producer are equivalent to those of introducing an

independent producer who owns his capacity. The reason is simple. Once

the auction is held, the payment in the auction is sunk and everything is as

if there are two independent �rms in the market. In line with the European

examples alluded to, we consider the case where the virtual capacity is small

relative to the market, so that the virtual producer wants to market his whole

capacity. In principle one could conceive of large virtual producers, but this

has not been demanded by competition authorities yet and is left for future

research.

Typically, virtual capacity is not auctioned o¤ once and for all, but a

sequence of auctions are held. We therefore consider long run e¤ects and

reputation building when the merging �rm has to auction o¤virtual capacity

repeatedly. Since the virtual capacity typically is auctioned o¤ for relatively

short periods and there are many bidders, we �rst consider the case where the

virtual producers are short run players, who just market whatever capacity

they have. Short run players will not consider participating in tacit collusion.

Clearly, this makes it more di¢ cult to maintain pro�ts above the competitive

level. In the standard case with two independent �rms, such pro�ts cannot

be implemented without the cooperation of both �rms. If one �rm plays a

best response, the best the other can do is to play best response and this

results in the Cournot equilibrium. With virtual capacity this logic breaks

down. Since the big (merging) �rm sells the virtual capacity it will pocket

the expected pro�t to be earned on the virtual capacity. If it acts moderately

in the market and lowers production, the price will rise. In fact it can induce

the monopoly price by reducing its own sales to the monopoly output minus

the virtual capacity it has sold o¤. Then the market price will equal the
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monopoly price, and the virtual producer will net the monopoly price minus

marginal (virtual) cost times virtual capacity. In a repeated game where

this happens in each period, the large �rm can thus build a reputation for

inducing the monopoly price and the participants in the auction will realize

this. The revenue of the large �rm will equal the high earnings of the virtual

producer. In this way the large �rm can realize the whole monopoly pro�t.

Of course, it has an incentive to deviate in a given period. When it has

auctioned o¤ the virtual capacity in a period, there is an incentive to produce

more than the low level giving rise to the monopoly price. However, there

will be a future punishment, as future bidders in the auction will realize

that monopoly pro�ts cannot be earned in the market; they will only bid the

virtual producer�s Cournot pro�t. We show that this punishment is su¢ cient

for the big producer to restrain production and maintain monopoly pro�ts if

the discount factor is su¢ ciently high. This is a very general result, which

just assumes that the monopoly pro�t exceeds the Cournot pro�t.

We also show that if the discount factor is lower than the crucial value,

which allows the �rm to reap the monopoly pro�t, the highest obtainable

price and pro�t are increasing in the discount factor. We show that reputa-

tion building is not a¤ected if the small �rm is a long run player. Since the

small �rm�s future pro�ts are zero - all future pro�ts are spent in the auction

buying the virtual capacity - there is no punishment avaliable if it deviates

from collusive play. Therefore there are no equilibria, where the small �rm

partipates in tacit collusion when it has virtual capacity.

The analyisis here suggests that reputation building is something the

competitive authorities should worry about. Reputation building in theory

takes an in�nitely repeated game. In a �nite game, the e¤ects analysed in this

paper do not arise in equilibrium. However, it is well known from experiments
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- see e.g. Selten and Stoeker (1986) - that even in �nite - but long games -

reputation and tacit collusion are observed. Hence, there are good reasons to

believe that the reputation building analysed in this paper can take place in

reality even when the horizon is �nite. Experimental evidence also shows that

as the end game approaches, reputation and tacit collusion breaks down. The

temptation to deviate becomes too high. For practical purposes, competition

authorities are therefore advised not to make the period on which the adverse

e¤ects of a merger is countered by virtual capacity too long.

The longer the duration of a contract for virtual capacity, the longer

can the merging �rm reap the bene�ts of deviating before it is punished in

the upcoming auctions. This incentive to deviate undermines the reputation

building. In order to hinder reputation building it is therefore advisable that

the authorities make contracts for virtual capacity with a long duration.

In conclusion the analysis here lends support to the view that contracts

for virtual capacity should have a relatively long duration and that it is not

advisable to continue with auctions for virtual capacity inde�nitely.

If the small �rm is an independent producer, who owns his own capacity,

and the �rm is short sighted, tacit collusion as well as reputation buliding

are impossible. It therefore follows that virtual capacity in itself facilitates

reputation buliding if the small �rm is a short run player.

Of course, one may argue that if the small �rm owns its own capacity,

it will be more reasonable to consider the case where it participates in tacit

collusion. In this case it will be in the market for many periods, and be

interested in future pro�ts. A non-trivial question here is how the �rms share

production - and pro�ts - when they collude on the monopoly outcome. We

�rst assume that they split the market in the same proportion as they do

in the Cournot equilibrium. This would for instance be the case in a split
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the surplus bargain where the Cournot outcome is the threat point. This

complicates the model somewhat, and we resort to a linear speci�cation. For

this case we show that the minimum discount factor allowing collusion for

monopoly pro�ts is higher than the discount factor which allows the merging

�rm to build a reputation for maintaining monopoly pro�ts when capacity

is virtual. So in this comparison, virtual capacity also facilitates collusion.

However, one may object that the �rms may choose another sharing rule for

the pro�ts, if they cannot uphold collusion. We therefore consider the case

where the �rms share the market such that collusion is most easy to sustain.

We show that it is not possible to maintain collusion on the monopoly pro�t

when the discount factor is as low as the lowest allowing reputation buliding

for monopoly pro�ts with virtual capacity.

As stated above, virtual capacity has been introduced in a number of

recent European merger cases. In relation to Electicite de France�s (EDF)

purchase of 34,5% of the shares in the German utility EnBW, EDF agreed

to make 6.000 MW of virtual capacity available in France by November 2003

in order to increase competition in the market. EDF was at the time selling

to around 90% of the so-called free costumers in the French market. The

virtual capacity is to be auctioned to companies who will act as sellers in

the French power market. The contracts for virtual capacity have durations

of 3, 6, 12, 24 and 36 months. The �rst auction for 1.200 MW took place

in September 2001. As of April 2004 11 auctions have been held. The

auctions are organized as ascending clock auctions. Around 30 energy traders

and suppliers competed in previous auctions, which were conducted over the

Internet, with approximately 20 bidders emerging as successful purchasers.

According to agreement with the European Commission, EDF shall pro-

vide virtual capacity for a period of �ve years. The French electricity market
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is then expected to have developed so that su¢ cient competition will be

present without the Virtual Capacity (see Electricité de France, 2004).

Due to the Electricity Supply Board�s (ESB) dominance in the Irish power

market, the Irish government has initiated the Virtual Independent Power

Producer Auction (VIPP), a form of virtual capacity auction as in France.

The auctions - where independent suppliers can bid for 600 MW out of a

total of 4.500 MW - are intended to reduce ESB�s market power until more

independent suppliers enter the market (see European Commission, Madrid

Forum, 2002).

In 2003, the Belgian Competition Council approved that a subsidiary of

Electrabel became the default supplier for the customers of several inter-

municipal distribution companies. As Electrabel has a very large market

share in Belgium it was agreed that Electrabel should o¤er, via auctions,

up to a maximum of 1,200 MW of virtual power plant (VPP) capacity in

Belgium. The terms are to a large extent similar to the French, in particular

capacity shall be o¤ered for a period of �ve years (see Konkurrencestyrelsen,

2004).

The Dutch electricity producer Nuon agreed with competition authorities

that it would auction 900 MW virtual capacity in order to be allowed to buy

Reliant and its 3500 MW capacity. Again there is a �ve year limit on the

requirement. The Dutch market size is around 20.000 MW, (Konkurrences-

tyrelsen, 2004)

In March 2004 the large Danish producer Elsam agreed to auction o¤ 600

MW virtual capacity in order to be allowed to make an indirect purchase of

36% of the shares in the other big Danish producer E2, see Konkurrences-

tyrelsen (2004). The total Danish market size is about 7000 MW. As in the

other countries auctions are to be held regularly, and for varying durations all
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below three years. The Danish rules specify that a single buyer at most must

acquire 300 MW. The agreement with the competition authorities stipulates

that the virtual producer can buy electricity at the lowest marginal cost

obtainable in the di¤erent plants owned by Elsam. Contrary to the previ-

ously mentioned cases, the Danish competition authorities required that the

virtual capacity should be provided inde�nitely. This makes worries about

reputation building potentially more important as there will be no end game

e¤ects.

There is a long literature on tacit collusion, see Tirole (1991) for an

overview. The detection of tacit collusion in electriciy markets have been

the subject of a number of papers including Green and Newbury (1992),

von der Fehr and Harbord (1993), Borenstein and Bushnell (1999), Wolfram

(1999), and Fabra and Toro (2004). To the best of my knowledge the issue of

virtual capacity and tacit collusion has not been considered in the literature.

The organization of the paper is as follows. Section 2 describes the basic

model and derives the static solution. Tacit collusion with virtual capacity

and short run players is considered in section 3. Section 4 contains the case

where the small producer is independent. Section 5 o¤ers some concluding

remarks.

2 Basics: The static market

We consider a market with two �rms, a big �rm 1, who sells some virtual

capacity q2. The buyer of the capacity, �rm 2, is also called the virtual �rm.

Both �rms sell in a �nal market. The amount sold by �rm 1 in the �nal

market is denoted q1: The price in the �nal market is given by the inverse

demand curve p (Q) where Q is total production. For some - but not all - of
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the results we will rely on the linear speci�cation

p (Q) = a� bQ;

where a and b are two positive parameters. Although Theorem 1 below is

valid under general concavity assumptions, we introduce the linear speci�ca-

tion already from the start and give the results for the linear model as we go

along in order to shorten on the presentation. We will state explicitly, when

a result depends on the linear speci�cation.

In this section we consider a single period, where the timeline is as follows.

First virtual capacity in the amount q2 is sold in an auction. After the

auction, the big �rm, �rm 1, and the buyer of the virtual capacity, �rm

2, competes a la Cournot in the �nal market. We assume that there are

su¢ ciently many potential bidders and the auction format is such that the

price of the virtual capacity equals the pro�t which can be earned in the

�nal market with the virtual capacity. This is for instance the case if the

auction is an open English auction with at least two independent bidders.

The virtual capacity allows the buyer to request up to q2 units at �rm 1�s

marginal cost c � 0:

We assume that the amount of virtual capacity, q2; is so small that �rm 2

is capacity constrained and wants to utilize all capacity. This assumption is

motivated by the examples discussed in the Introduction, where the virtual

producers indeed are small.

We solve the static model for the subgame perfect equilibrium, as usual

by solving backwards. After the auction, �rm 2 possesses virtual capacity q2

and it sells all q2 units in the �nal market. We will verify below that this is

indeed optimal. Given �rm 2 sells q2 units, the problem of �rm 1 is

max
q1

(p (q1 + q2)� c) q1:
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The best reply is (using superscript "c" for Cournot),

qc1 (q2) =
a� c
2b

� 1
2
q2; (1)

and the total production is therefore

qc1 (q2) + q2 =
a� c
2b

+
1

2
q2:

The �nal price in the market is

pc =
a+ c

2
� b

2
q2: (2)

Equation (2) clearly shows that the introduction of virtual capacity lowers

the market price.

The pro�t to each �rm is

�c1 =
(a� c� bq2)2

4b
and �c2 =

(a� c� bq2) q2
2

As mentioned above, we assume that q2 is so low that the virtual �rm is

capacity constrained, i.e. that q2 is less than �rm 20s best reply to qc1 (q2) :

The best reply to qc1 (q2) is given by (1) with q
c
1 (q2) inserted for q2 on the

right hand side. We therefore get that 2 is capacity constrained if

q2 <
a� c
2b

� 1
2

�
a� c
2b

� 1
2
q2

�
or

q2 <
1

3

a� c
b

This condition says that q2 should be less than the production level of each

�rm in the symmetric Cournot equilibrium. With two �rms in the market

this implies that q2 should be less than 50 % of the market. This is clearly

ful�lled in the examples discussed in the Introduction. In the model, we

only include one successful bidder in the auction, whereas in the examples
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discussed in the introduction, there typically were many. As long as the

virtual producers use all capacity, the results derived here would not change

if we introduced more virtual producers with total capacity q2: This would

just lead to a more cumbersome notation, so we refrain from that.

Now we look at the auction stage. The prospective buyers are rational

and foresee that the Cournot equilibrium will arise and that the pro�t, which

can be earned from the virtual capacity is �c2. Under the assumption that

the auction is competitive, the price of the capacity will equal this pro�t.

The total pro�t to �rm 1 from own sales and the sale of the virtual

capacity therefore equals

�c1 + �
c
2 =

(a� c)2 � (bq2)2

4b

We see that the larger the virtual capacity, the lower is the total pro�t of

�rm 1. This is of course just a mirror of the lower price. Virtual capacity

enhances the competitiveness of the static market.

3 Reputation with virtual capacity

In this section we consider the case where the merging �rm auctions o¤

virtual capacity repeatedly and consider reputation building by the large

�rm. There are in�nitely many periods t = 0; :::;1:

At �rst we will assume that the auction format and the many participants

in the auction means that the winner of the virtual capacity has a short

horizon. She can not be sure to win the next auction and will therefore not

be willing to reduce supply in order to raise the price. She will seek to gain

as much as possible and for q2 su¢ ciently small, this means that she will

wish to supply q2. In short, the owner of the virtual capacity is not willing
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to collude, she is a short run player in the language of Fudenberg, Kreps and

Maskin (1990).

Firm 1, however, is a long run player and has an incentive to keep prices

high in the market. We assume that �rm 1 discounts future pro�ts with the

discount factor �; where 0 < � < 1; and the �rm is interested in the sum of

discounted future pro�ts.

The participants in the auction has an expectation about the market

price and therefore about the pro�t, which can be earned using the virtual

capacity. The participants observe previous prices and as time passes, the

expectation for period t may depend on these previous prices. At time t

the expectation about prices for period t is a function of previous prices.

In equilibrium, these expectations are rational, which in this non-stochastic

model means that they are correct1.

A subgame perfect, rational expectations equilibrium of the repeated

game consists of an expectation function for the participants in the auc-

tion, which is correct for all possible histories - including out of equilibrium

histories - and a strategy for the big producer which is sequentially rational

in all subgames.

First, we will �nd the condition under which an equilibrium, where �rm

1 earns monopoly pro�ts in the market, exists.

Suppose that the auction participants have the following expectations

function (where they implicitly take into account that the winner of the

1In principle the expectation for period t0s price can depend on the whole history of

the game (productions, pro�ts, and prices of all previous periods). As will be clear, the

more simple formulation chosen here just simpli�es the exposition and does not a¤ect the

results.
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auction will sell q2 units in the market)

pet =

8<: pm if pt0 = p
m 8 t0 < t or t = 0

pc otherwise
(3)

where

pm =
a+ c

2

is the monopoly price.

The auction participants expect that the price will be the monopoly price

as long as this has been the case in the past (or it is the very �rst period). If

they ever see another price, they expect the Cournot price, pc; in all future.

These are trigger expectations, which punishes �rm 1 if it ever �oods the

market and makes the price go below pm. If the participants in the auc-

tion are unable to collude on bidding zero, this is the hardest punishment

available. If they can collude on bidding zero for the virtual capacity an

even harder punishment is available2: We will assume that the number of

participants in the auction is su¢ ciently large that such collusion is not pos-

sible. Notice, however, that if such collusion is possible, and �rm 1 thus can

be punished even harder than assumed here, this would just make reputa-

tion building easier. In this sense our assumption stacks the deck against

reputation building.

Given the expectations, �rm 1 essentially has two options if the monopoly

price pm is expected for a period. Either it can choose qm1 � Qm � q2; where

Qm =
1

2

a� c
b
;

is the monopoly output and get the advantage that the price expectation for

the next period will be high. Alternatively �rm 1 can deviate to the best
2As is well-known the harder the punishment, the better equilibrium can be sustained.

See Abreu (1988).
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possible production, which equals qc1 (q2) : Then the price will fall, and price

expectations for the future periods will be pc: If �rm 1 chooses qm1 ; and the

price becomes pm; the pro�t of the virtual �rm becomes

�m2 = (p
m � c) q2 =

a� c
2
q2:

This will be the price of the virtual capacity in a period where pm is expected.

If �rm 1 chooses qm1 its total pro�t, from own production and selling the

virtual capacity, becomes the total monopoly pro�t

�m = �m1 + �
m
2 =

1

4

(a� c)2

b
: (4)

If �rm 1 chooses qm1 in each period, it will then realize the monopoly pro�t in

each period. If �rm 1 deviates to qc1 (q2) ; total production in the period will

be total Cournot production qc1 (q2) + q2 and the �rm�s total pro�t from the

period will be �c1+ �m2 ; as the virtual producer expected p
m and the winning

bid in the auction has been �m2 : In the next period, however, expectations

will be that p = pc, so the winning bid will be �c2 and the pro�t of �rm 1

from that period and onwards will be �c1 + �
c
2: The no-deviation constraint

for �rm 1 therefore reads

1

1� ��
m � �c1 + �m2 +

�

1� � (�
c
1 + �

c
2) ; (5)

which requires that �rm 1�s discount factor � is no less than

�̂ =
�c1 � �m1
�m2 � �c2

> 0: (6)

(Recall that when �rm one produces qm1 it restricts output below qc1; which

is the best reply, so �m1 < �
c
1).

In general, as long as the monopoly pro�t exceeds the sum of Cournot

pro�ts, i.e. as long as

�c1 + �
c
2 < �

m
1 + �

m
2 ;
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we have that

�̂ =
�c1 � �m1
�m2 � �c2

< 1:

So if the discount factor � � �̂; it is possible to realize the monopoly pro�t

through reputation buliding. Notice, importantly, that this result does not

depend on demand and cost being linear. It holds true under general con-

cavity assumptions ensuring existence of Cournot equilibrium and optimum

for the monopolist, as long as monopoly pro�t exceeds Cournot pro�t.

Finally, notice that if the discount factor is high and �rm 1 chooses qm1 ; the

expectation that p = pm in each period is correct. If in the past another price

has been observed and the expectation becomes p = pc; then the big �rm

can only earn �c2 in all future auctions regardless of its action in a period t.

The optimal level of production is therefore qc1 (q2) and the price becomes p
c

as expected. Hence the price expectation is rational also o¤ the equilibrium

path. Summarizing the result.

Theorem 1 For any demand and cost function such that the monopoly pro�t

exceeds the total pro�t of the Cournot equilibrium the following is true: If the

virtual �rm is a short run player, there exists a subgame perfect equilibrium,

where the �rm 1�s total earnings equals the monopoly pro�t in each period, if

the discount factor � exceeds �̂ given in equation (6).

In the model, the duration of a period equals the duration of the contract

for the virtual capacity. For given time preferences, discount rate r; and

duration of contract for virtual capacity, �t; the relevant discount factor is

� = exp (�r�t) :

This is smaller, the longer duration of the contract. A longer contract there-

fore makes it more di¢ cult to ful�ll the requirement that the discount factor
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exceeds the crucial discount factor �̂: In this sense a longer contract makes

reputation building more di¢ cult.

In the linear model, we can get an explicit expression for �̂: Inserting the

relevant values gives

�̂ =

(a�c�bq2)2
4b

�
�
1
4
(a�c)2
b

� a�c
2
q2

�
a�c
2
q2 � (a�c�bq2)q2

2

=
1

2
(7)

This crucial discount factor does not depend on the amount of virtual capac-

ity, q2: Hence, in the linear model, if full reputation building on the monopoly

price is feasible, a larger amount of virtual capacity does not make reputation

building more di¢ cult. While interesting in itself, it is not a general result,

it depends on the linear speci�cation.

Suppose that the discount factor is less than �̂, so that reputation build-

ing on the monopoly price is impossible. The �rm must then settle for partial

reputation building. The best pro�t, which can be realized, ful�lls the incen-

tive constraint (5) with equality. This is equivalent to

�1 + ��2 = �
c
1 + ��

c
2

In order to proceed, we focus on the linear model. Then, we get the condition

(a� b (q1 + q2)� c) (q1 + �q2) = ((a� b (qc1 (q2) + q2)� c) (qc1 (q2) + �q2))

which has two solutions, q1 = qc1 (q2) and

q1 =
a� c
b

� (1 + �) q2 � qc1 (q2)

Inserting into the pro�t functions and manipulating a bit, we get that the

total pro�t to �rm 1 from partial reputation building is

�1 + �2 =
(a� c)2 � (bq2 (1� 2�))2

4b
(8)
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For � = 1
2
; this gives the monopoly pro�t as it should. It is increasing in

� and decreasing in q2 for � < 1
2
: For � = 0; it equals the sum of Cournot

pro�ts.

The price is

p =
a+ c

2
�
�
1

2
� �
�
bq2 (9)

which is lower than the monopoly price and decreasing in q2 for � < 1
2
and

increasing in �: Thus for discount factors below 1
2
; larger virtual capacity is

pro-competitive, it lowers the market price and it lowers the total pro�ts of

the �rms.

Theorem 2 Larger virtual capacity is pro-competitive if full reputation build-

ing is not possible. In the linear model with virtual capacity, the highest pro�t

�rm 1 can obtain from partial reputation building when � < �̂ = 1
2
is given by

(8) and the price is given by (9). Both is increasing in the discount factor,

�; and decreasing in the amount of virtual capacity, q2:

We conclude that when the discount factor is so low that it is impossible

to realize the monopoly pro�t, and the �rm has to practise partial reputation

building, then the market becomes more competitive, the larger the virtual

capacity is and the lower the discount factor is.

We have assumed that �rm 2 is a short run player, who will not even

contemplate participating in tacit collusion. As we see, even in this case

it is possible for �rm one to build a reputation. However, the results will

not change if �rm 2 is a long run player. Suppose that it is a long run

player, and the �rms try to coordinate tacitly on an equilibrium with high

pro�ts. Suppose, in particular, that �rm 2 is supposed not just to play a

best response. In such an equilibrium there has to be a punishment if �rm 2

deviates from collusive play. However, since �rm two�s future pro�ts are zero

17



- all future pro�ts are spent in the auction buying the virtual capacity - there

is no punishment avaliable if it deviates from collusive play. Therefore there

are no equilibria, where the small �rm partipates in tacit collusion when it

has virtual capacity.

Hence the results of this section do not change even if �rm 2 is a long run

player.

4 Tacit collusion when �rm two owns its ca-

pacity

In this section we consider the case where �rm 2 owns its capacity. If it is

a short run player, then tacit collusion as well as reputation building is not

possible. In this case �rm 1 only receives pro�ts from its own sale, and if �rm

2 always plays a best response, �rm 1 cannot do better than playing a best

response, which results in the Cournot equilibirum. However, the assumption

that player 2 is a short run player may appear questionable if indeed �rm 2

owns its own capacity and is in the market inde�nitely. We therefore now

assume that both �rms are long run players. As we assume that the �rms are

not symmetric (�rm 2 is the small �rm) it is an important question how the

�rms share the monopoly pro�t in the collusive phase. A natural benchmark

is when the �rms share the market in the collusive phase in the same way as

they do in the absence of collusion. This would be the case if one conceives

of equal split bargaining taking as the threat point the non-collusive pro�ts.

We will �rst focus on this case below. In this case the market share of �rm

1 is

s1 =
qc1 (q2)

qc1 (q2) + q2
;
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and the production of each �rm in the collusive - monopolistic - phase is qml1 =

s1Q
m; qml2 = (1� s1)Qm: The pro�ts are correspondingly �ml1 = s1�

m; �ml2 =

(1� s1)�m:

As the formulas become a little heavy-handed, we focus on the linear

model in the special case where a = 1, b = 1 and c = 0: Then

qc1 (q2) =
1� q2
2

; and Qm =
1

2
;

and

s2 =
q2

1�q2
2
+ q2

= 2
q2

q2 + 1

�c1 (q2) =
(1� q2)2

4
; �c2 (q2) =

(1� q2) q2
2

; �c (q2) =
(1� q22)
4

The productions in the collusive phase are

qml1 =
1� q2
1 + q2

1

2
and qml2 =

q2
1 + q2

< q2:

If a �rm decides to deviate from the collusive phase, the best reply is found

using (1)

q1
�
qml2
�
=

1

2 (1 + q2)
; and q2

�
qml1
�
= q2;

and the associated pro�ts are

�dl1 =
1

4 (1 + q2)
2 ; and �

dl
2 =

1

2

�
1 + q2 � 2q22

� q2
1 + q2

:

If �rm 2 has own capacity, the non-deviation constraint of �rm 1 is

1

1� � s1�
m � �dl1 +

�

1� � s1�
c;

which we can rewrite

1

1� ��
m � �dl1

1

s1
+

�

1� ��
c;

19



while that of �rm 2 is

1

1� ��
m � �dl2

1

s2
+

�

1� ��
c:

As
�dl1

1
s1

�dl2
1
s2

=
1

(1� q22) (1 + q2 � 2q22)
< 1 for q2 < :321

we have that

�dl1
1

s1
< �dl2

1

s2
;

so that the constraint for �rm 2 is the most binding constraint.

Inserting the relevant values we get

1

1� ��
m � �dl2

1

s2
+

�

1� ��
c

1

1� �
1

4
� 1

2 q2
q2+1

1

2

�
1 + q2 � 2q22

� q2
1 + q2

+
�

1� �
(1� q22)

2

4
;

which is ful�lled if � exceeds

�i =
1� 2q2
1� q2

: (10)

We have that �i 2 [12 ; 1]; is decreasing and �i (0) = 1 and �i
�
1
3

�
= 1

2
; where 1

3

is the Cournot output for �rm 2 in this example.

We see that lowest the crucial discount factor allowing full collusion on the

monopoly pro�t is higher than the lowest discount factor
�
� = 1

2

�
allowing

reputation building on the monopoly pro�t with virtual capacity.

The above analysis rests on the assumption that the �rms share the mar-

ket in the collusive phase in the same way as they do in the absence of collu-

sion. However, one could object, that if tacit collusion cannot be maintainted

under this sharing rule and there are other ways of sharing the market, which

makes tacit collusion easier to sustain, the �rms will choose to do that. The
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non-deviation constraint is most binding for �rm 2 in the above analysis.

The higher is the market share of �rm 2; the less is its incentive to deviate.

We will therefore now allow the �rms to allocate market shares to facilitate

collusion.

Recall that the monopoly pro�t is �m = 1
4
; while monopoly production

is qm = 1
2
: Firm 2�s capacity is q2; while marketed production from 2 in the

collusive phase is now denoted x2 and �rm 1�s marketed production is 12�x2:

In this case the collusive pro�ts are

�m1 (x2) =
1

4

1
2
� x2
1
2

=
1

4
� 1
2
x2

�m2 (x2) =
1

4

x2
1
2

=
1

2
x2

Using (1) we �nd that best replies are

qc1
�
qL2
�
=
1

2
� 1
2
x2 and qc2

�
qL1
�
= q2

since we still assume that �rm two�s capacity is below its best reply. The

associated pro�ts are

�dL1 (x2) =

��
1�

�
1

2
� 1
2
x2 + x2

���
1

2
� 1
2
x2

��
=

�
1

2
� 1
2
x2

�2
(11)

and

�dL2 (x2) =

�
1�

�
1

2
� x2

�
� q2

�
q2 = q2

�
x2 � q2 +

1

2

�
We therefore get that if the �rms collude on the monopoly outcome, �rm

two�s discount factor should at least be higher than �2 (x2) ful�lling

�2 (x2) =
�dL2 (x2)� �m2 (x2)
�dL2 (x2)� �c2

=
(2q2 � 1) (x2 � q2)
q2 (2x2 � q2)

which - when it is positive - is decreasing in x2:

Recall that with virtual capacity, a reputational equilibrium, where �rm

1 earned the monopoly pro�t could be sustained if � � 1
2
: We will now show
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that tacit collusion on the monopoly outcome can not be sustained if � is as

low as 1
2
: If �rm two should not deviate when � = 1

2
; x2 should at least ful�ll

�2 (x2) =
(1� 2q2) (q2 � x2)
q2 (2x2 � q2)

=
1

2

which gives

x2 =
1

2q2 � 2
�
3q22 � 2q2

�
=
2� 3q2
2� 2q2

q2

If �rm one shall not deviate, its discount factor should not be less than

�1 (x2) : Inserting for x2 we get get

�1 =
�dL1 (x2)� �m1 (x2)
�dL1 (x2)� �c1

=
x22�

(1� x2)2 � (1� q2)2
�

=

�
2�3q2
2�2q2 q2

�2��
1� 2�3q2

2�2q2 q2

�2
� (1� q2)2

� = 9q22 � 12q2 + 4
5q22 � 8q2 + 4

For q2 2 [0; 13 ]; we have that �1 belongs to [
9
17
; 1]: We conclude, that it is not

possibe to sustain tacit collusion at the monopoly pro�t, if � = 1
2
: Hence we

conclude, that while it is possible to sustain a reputation and earn monopoly

pro�ts for �rm 1, when capacity is virtual, and the discount factor equals 1
2
;

it is not possible to sustain tacit collusion when �rm 2 is a long run player

and has its own capacity when the discount factor is this low. It follows that

reputation building is easier when capacity is virtual.

5 Concluding remarks

Virtual capacity has been a new and interesting feature in major merger

cases. Competition authorities have tried to mitigate the anti-competitive

e¤ects of mergers by requiring that the merging �rm auctions o¤ virtual

capacity to prospective competitors in the �nal market. We have shown
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that indeed in a static setting this has the expected competitive e¤ects. As

regards the longer run e¤ects the picture is more blurred. The fact that the

merging �rm pockets the pro�t of the competitor through the initial auction,

gives incentives to moderate production so that the price is kept high, the

value of the virtual capacity is enhanced and so is auction revenue. This

allows it to build a reputation for manitaining monopoly pro�ts and the

competitive e¤ects of virtual capacity vanishes. The analysis points to that

a long duration for the contract for virtual capacity increases competiveness

and it points to that it would be good to limit the period in time for which

the competitive remedies rely on virtual capacity.

References

[1] Abreu, D. (1988), On the Theory of In�nitely Repeated Games with

Discounting, Econometrica, 56(2): 383-96

[2] Borenstein, S. and Bushnell, J. (1999): "An empirical analysis of the

potential for market power in California�s electricity industry", Journal

of Industrial Economics, XLVII, 3, 285-323

[3] Electricite de France (2004), http://www.edf.fr/index.php4?coe_i_id=346

[4] Fabra, N. and J. Toro (2004), Price Wars and Collusion in the Spanish

Electricity Market, Oxford University Working Paper 136

[5] von der Fehr, N.H. and D. Harbord (1993), Spot market competition in

the UK electricity industry, Economic Journal, 103, 531-460

[6] Green, R. and D. Newbury (1992), Competition in the British electricity

spot market, Journal of Political Economy, 100, 929-53

23



[7] Danish Competition Autority (2004): "Fusionen mellem Elsam og

Nesa", (in Danish, The Elsam Nesa merger)

[8] Department of Justice (1997): "Horisontal Merger

Guidelines", revised version (to be found at

http://www.usdoj.gov/atr/public/guidelines/horiz_book/21.html)

[9] European Commission, Madrid Forum (2002): see

http://europa.eu.int/comm/energy/gas/madrid/doc-5/long-term-

contracts-gas-release-22-01-2002-draft.pdf

[10] Fudenberg, D., D. Kreps, and E.S. Maskin (1990): Repeated Games with

Long-run and Short-run Players, Review of Economic Studies, 57(4):

555-73

[11] Selten, R. and R. Stoecker (1986)�End Behaviour in Sequences of Fi-

nite Prisoner�s Dilemma Supergames�A Learning Theory Approach,�

Journal of Economic Behaviour and Organisation, 7, 47-70

[12] Tirole, J. (1990): "The Theory of Industrial Organization", MIT press.

[13] Wolfram, C. (1999), Measuring duopoly power in the British spot mar-

ket, American Economic Review, 89, 805-826

24



CESifo Working Paper Series 
(for full list see www.cesifo-group.de)
 

___________________________________________________________________________ 
 
1421 Giorgio Bellettini and Carlotta Berti Ceroni, When the Union Hurts the Workers: A 

Positive Analysis of Immigration Policy, March 2005 
 
1422 Pieter Gautier, Michael Svarer and Coen Teulings, Marriage and the City, March 2005 
 
1423 Ingrid Ott and Stephen J. Turnovsky, Excludable and Non-Excludable Public Inputs: 

Consequences for Economic Growth, March 2005 
 
1424 Frederick van der Ploeg, Back to Keynes?, March 2005 
 
1425 Stephane Dees, Filippo di Mauro, M. Hashem Pesaran and L. Vanessa Smith, Exploring 

the International Linkages of the Euro Area: a Global VAR Analysis, March 2005 
 
1426 Hans Pitlik, Friedrich Schneider and Harald Strotmann, Legislative Malapportionment 

and the Politicization of Germany’s Intergovernmental Transfer System, March 2005 
 
1427 Konstantinos Angelopoulos and Apostolis Philippopoulos, The Role of Government in 

Anti-Social Redistributive Activities, March 2005 
 
1428 Ansgar Belke and Daniel Gros, Asymmetries in the Trans-Atlantic Monetary Policy 

Relationship: Does the ECB follow the Fed?, March 2005 
 
1429 Sören Blomquist and Luca Micheletto, Optimal Redistributive Taxation when 

Government’s and Agents’ Preferences Differ, March 2005 
 
1430 Olof Åslund and Peter Fredriksson, Ethnic Enclaves and Welfare Cultures – Quasi-

Experimental Evidence, March 2005 
 
1431 Paul De Grauwe, Roberto Dieci and Marianna Grimaldi, Fundamental and Non-

Fundamental Equilibria in the Foreign Exchange Market. A Behavioural Finance 
Framework, March 2005 

 
1432 Peter Egger, Stefan Gruber, Mario Larch and Michael Pfaffermayr, Knowledge-Capital 

Meets New Economic Geography, March 2005 
 
1433 George Economides and Apostolis Philippopoulos, Should Green Governments Give 

Priority to Environmental Policies over Growth-Enhancing Policies?, March 2005 
 
1434 George W. Evans and Seppo Honkapohja, An Interview with Thomas J. Sargent, March 

2005 
 
1435 Helge Berger and Volker Nitsch, Zooming Out: The Trade Effect of the Euro in 

Historical Perspective, March 2005 
 
 

http://www.cesifo.de.)/


 
1436 Marc-Andreas Muendler, Rational Information Choice in Financial Market Equilibrium, 

March 2005 
 
1437 Martin Kolmar and Volker Meier, Intra-Generational Externalities and Inter-

Generational Transfers, March 2005 
 
1438 M. Hashem Pesaran and Takashi Yamagata, Testing Slope Homogeneity in Large 

Panels, March 2005 
 
1439 Gjermund Nese and Odd Rune Straume, Industry Concentration and Strategic Trade 

Policy in Successive Oligopoly, April 2005 
 
1440 Tomer Blumkin and Efraim Sadka, A Case for Taxing Education, April 2005 
 
1441 John Whalley, Globalization and Values, April 2005 
 
1442 Denise L. Mauzerall, Babar Sultan, Namsoug Kim and David F. Bradford, Charging 

NOx Emitters for Health Damages: An Exploratory Analysis, April 2005 
 
1443 Britta Hamburg, Mathias Hoffmann and Joachim Keller, Consumption, Wealth and 

Business Cycles in Germany, April 2005 
 
1444 Kohei Daido and Hideshi Itoh, The Pygmalion Effect: An Agency Model with 

Reference Dependent Preferences, April 2005 
 
1445 John Whalley, Rationality, Irrationality and Economic Cognition, April 2005 
 
1446 Henning Bohn, The Sustainability of Fiscal Policy in the United States, April 2005 
 
1447 Torben M. Andersen, Is there a Role for an Active Fiscal Stabilization Policy? April 

2005 
 
1448 Hans Gersbach and Hans Haller, Bargaining Power and Equilibrium Consumption, 

April 2005 
 
1449 Jerome L. Stein, The Transition Economies: A NATREX Evaluation of Research, April 

2005 
 
1450 Raymond Riezman, John Whalley and Shunming Zhang, Metrics Capturing the Degree 

to which Individual Economies are Globalized, April 2005 
 
1451 Romain Ranciere, Aaron Tornell and Frank Westermann, Systemic Crises and Growth, 

April 2005 
 
1452 Plutarchos Sakellaris and Focco W. Vijselaar, Capital Quality Improvement and the 

Sources of Growth in the Euro Area, April 2005 
 
1453 Kevin Milligan and Michael Smart, Regional Grants as Pork Barrel Politics, April 2005 
 
 



 
1454 Panu Poutvaara and Andreas Wagener, To Draft or not to Draft? Efficiency, 

Generational Incidence, and Political Economy of Military Conscription, April 2005 
 
1455 Maurice Kugler and Hillel Rapoport, Skilled Emigration, Business Networks and 

Foreign Direct Investment, April 2005 
 
1456 Yin-Wong Cheung and Eiji Fujii, Cross-Country Relative Price Volatility: Effects of 

Market Structure, April 2005 
 
1457 Margarita Katsimi and Thomas Moutos, Inequality and Relative Reliance on Tariffs: 

Theory and Evidence, April 2005 
 
1458 Monika Bütler, Olivia Huguenin and Federica Teppa, Why Forcing People to Save for 

Retirement may Backfire, April 2005 
 
1459 Jos Jansen, The Effects of Disclosure Regulation of an Innovative Firm, April 2005 
 
1460 Helge Bennmarker, Kenneth Carling and Bertil Holmlund, Do Benefit Hikes Damage 

Job Finding? Evidence from Swedish Unemployment Insurance Reforms, May 2005 
 
1461 Steffen Huck, Kai A. Konrad and Wieland Müller, Merger without Cost Advantages, 

May 2005 
 
1462 Louis Eeckhoudt and Harris Schlesinger, Putting Risk in its Proper Place, May 2005 
 
1463 Hui Huang, John Whalley and Shunming Zhang, Trade Liberalization in a Joint Spatial 

Inter-Temporal Trade Model, May 2005 
 
1464 Mikael Priks, Optimal Rent Extraction in Pre-Industrial England and France – Default 

Risk and Monitoring Costs, May 2005 
 
1465 François Ortalo-Magné and Sven Rady, Heterogeneity within Communities: A 

Stochastic Model with Tenure Choice, May 2005 
 
1466 Jukka Pirttilä and Sanna Tenhunen, Pawns and Queens Revisited: Public Provision of 

Private Goods when Individuals make Mistakes, May 2005 
 
1467 Ernst Fehr, Susanne Kremhelmer and Klaus M. Schmidt, Fairness and the Optimal 

Allocation of Ownership Rights, May 2005 
 
1468 Bruno S. Frey, Knight Fever – Towards an Economics of Awards, May 2005 
 
1469 Torberg Falch and Marte Rønning, The Influence of Student Achievement on Teacher 

Turnover, May 2005 
 
1470 John Komlos and Peter Salamon, The Poverty of Growth with Interdependent Utility 

Functions, May 2005 
 
 
 



 
1471 Hui Huang, Yi Wang, Yiming Wang, John Whalley and Shunming Zhang, A Trade 

Model with an Optimal Exchange Rate Motivated by Current Discussion of a Chinese 
Renminbi Float, May 2005 

 
1472 Helge Holden, Lars Holden and Steinar Holden, Contract Adjustment under 

Uncertainty, May 2005 
 
1473 Kai A. Konrad, Silent Interests and All-Pay Auctions, May 2005 
 
1474 Ingo Vogelsang, Electricity Transmission Pricing and Performance-Based Regulation, 

May 2005 
 
1475 Spiros Bougheas and Raymond Riezman, Trade and the Distribution of Human Capital, 

June 2005 
 
1476 Vesa Kanniainen, Seppo Kari and Jouko Ylä-Liedenpohja, The Start-Up and Growth 

Stages in Enterprise Formation: The “New View” of Dividend Taxation Reconsidered, 
June 2005 

 
1477 M. Hashem Pesaran, L. Vanessa Smith and Ron P. Smith, What if the UK had Joined 

the Euro in 1999? An Empirical Evaluation Using a Global VAR, June 2005 
 
1478 Chang Woon Nam and Doina Maria Radulescu, Effects of Corporate Tax Reforms on 

SMEs’ Investment Decisions under the Particular Consideration of Inflation, June 2005 
 
1479 Panos Hatzipanayotou, Sajal Lahiri and Michael S. Michael, Globalization, Cross-

Border Pollution and Welfare, June 2005 
 
1480 John Whalley, Pitfalls in the Use of Ad valorem Equivalent Representations of the 

Trade Impacts of Domestic Policies, June 2005 
 
1481 Edward B. Barbier and Michael Rauscher, Trade and Development in a Labor Surplus 

Economy, June 2005 
 
1482 Harrie A. A. Verbon and Cees A. Withagen, Tradable Emission Permits in a Federal 

System, June 2005 
 
1483 Hendrik Hakenes and Andreas Irmen, On the Long-Run Evolution of Technological 

Knowledge, June 2005 
 
1484 Nicolas Schmitt and Antoine Soubeyran, A Simple Model of Brain Circulation, June 

2005 
 
1485 Carsten Hefeker, Uncertainty, Wage Setting and Decision Making in a Monetary Union, 

June 2005 
 
1486 Ondřej Schneider and Jan Zápal, Fiscal Policy in New EU Member States – Go East, 

Prudent Man!, June 2005 
 
1487 Christian Schultz, Virtual Capacity and Competition, June 2005 


	Abstract



